The Dempsey West “PLAN OF ACTION” to Sell Your Property

The Strategies

Do a comparative market analysis to price it right. See the Dempsey West hand out on “Overpricing” 2/10
Get as many qualified buyers as possible to consider your home until it is SOLD.

Communicate the results of our actions. When you are in escrow with us and we don’t return your call within
   twenty four hours, you will receive a credit from us of $1000 at the close of escrow.

Assist you in getting the highest possible dollar value for your property with the least amount of problems, 
   hassles and delays. 

Look for the best possible methods of exposing your property to buyers through various mediums and    
   networks.
The Tactics of Marketing

· Take photos and develop office and agent file.
· Submit your property to the MLS (Multiple Listing Service) and various websites.
· Place “For Sale” sign on your property, which results in over 50% of our inquiries.
· Submit copies of your listing to our company sales staff for their waiting buyers.
· Compose Sales Fact Sheet for Floor Book, Window Display and buyer inquiries.
· Tour your home with our sales staff – hold a sales meeting there if appropriate.
· Arrange for an appraisal if necessary.
· Promote your property at various business networks and REALTOR regional meetings.
· Develop a list of features and benefits of your home for Cooperating Brokers to use.
· Suggest changes you could make to your property to make it more marketable.
· Update you to changes in prices and in the money markets and their effects on the sale of your property.
· Contact at least 40 neighbors in the surrounding area.
· Add additional exposure through a Fact Sheet Box and Lock Box
· Hold “Open Houses” and “Broker’s Opens”.
· Advertise when necessary in all forms of appropriate media, e.g., trade journals, newspapers, TV, radio, magazines, websites, etc.
· Pre-approve prospective buyers when possible.
· Make you aware of various methods of financing that your buyer may want to use.
· Encourage Cooperating Brokers to view your home when we hold a “Broker’s Open”.
· Follow-up on all salespeople who have shown your home.
· Assist you in arranging interim financing, bridge loans, if possible.
· Represent you on the presentation of all offers and help you negotiate the best possible price and terms.
· Handle follow-up and keep you informed, after the contract has been accepted, on all mortgage, title and other closing procedures.
(    Ensure that all steps in the sale of your property are accomplished to your complete  

      satisfaction –  earning your continual patronage and confidence to refer us to others
      who could use our services.
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